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12 Resolutions for 2019  

Start the new year right by reviewing and revamping your financial plan.  

December 18, 2018  

Instead of hauling out those familiar New Year’s resolutions about eating less and exercising more, how about focus-

ing on something that’s also very good for you in the long run – and even sooner? We’re talking about your financial 

plan – your fiscal health, if you will. The start of a new year is a great time to review your plan and make any neces-

sary revisions. With that in mind, here are 12 suggested resolutions that, if followed, can help ensure that your later 

years will be financially secure. 

1. Get your balance sheet in order 

You can’t realistically expect to reach a goal without knowing where you’re starting from. Using December 31 as the 

effective date, update your personal balance sheet (assets versus liabilities, broadly speaking). You should already 

have (or develop if you don’t) an idea of what you’re going to need to reach important financial goals. If you’re already 

retired, you also need to know if the income you receive from Social Security, pensions, retirement plan assets or oth-

er sources is still going to support your current lifestyle. Either way, you’ve got to have a scorecard. Everything else 

really proceeds from this, so take the time to bring all these numbers up to date. 

2. Review your budget and spending habits  

How close did you come to what you had planned to spend last year? Where did you go off track, and what can you 

do about that? Has something fundamental changed in your life that affected your expenses, and is that a one-time 

item or an ongoing cost? Where can you trim expenses? Although some budget items are fixed, a sharp pencil can 

produce significant savings on other costs. Some businesses engage in a process called zero-based budgeting in 

which every anticipated expense must be justified again every year (at the personal level, this approach is sometimes 

called zero-sum budgeting). In other words, the $2,500 you spent last year on travel would have nothing to do with 

what you budget for travel this year. Instead, you start with what you realistically expect to have as income, then as-

sign those dollars to your various expense categories, while also maintaining flexibility to account for cost areas such 

as healthcare that can’t be pinned down precisely.  
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3. Review the titling of your accounts  

Account titling often occurs haphazardly – an individual opens a bank or brokerage account, meets Mr. or Miss Right, 

they live together or get married and ... down the line there’s a problem. If one partner dies and that bank or brokerage 

account is still titled only in the original holder’s name, those assets can’t be readily accessed by the survivor. The 

solution may be as straightforward as changing to joint accounts, but it’s not always that simple. In fact, titling has im-

plications across a wide range of estate planning issues, as well as other situations such as Medicaid eligibility and 

borrowing power, to mention just a few. Account titling is more than just using the right form; it can also be a tool for 

estate planning. Review your account titling and determine if that’s still the arrangement you want. 

4. Designate and update your beneficiaries  

If you don’t correctly document and update your beneficiary designations, who gets what may be determined not ac-

cording to your wishes, but by federal or state law, or by the default plan document used in your retirement accounts. 

When did you last update your beneficiary designations? Has something changed in your life (divorce, remarriage, 

births, deaths, state of residence) that necessitates changing your beneficiaries? You should update your beneficiar-

ies on anything that affects your heirs (wills, life insurance, annuities, IRAs, 401(k)s, qualified plans ... the list goes 

on). If you’ve designated a trust as a beneficiary, has anything changed in the tax laws regarding trusts that could af-

fect your heirs? Have you provided for the possibility that your primary beneficiary may die before you? Have you pro-

vided for the simultaneous death of you and your spouse? You need a good estate planner to walk you through the 

various scenarios. 

5. Evaluate your cash holdings  

Everyone should have a certain amount of their assets – six or more months of living expenses is a common rule of 

thumb – set aside in cash accounts that can be quickly and easily accessed. The cash portions of your brokerage 

and/or retirement accounts serve a different purpose and shouldn’t be counted as emergency reserves. Think about 

where your cash reserves are located. Keep in mind that only banks that are members of the Federal Deposit Insur-

ance Corp. can offer FDIC coverage, and only up to a maximum of $250,000 per accountholder. For example, if you 

have CDs worth $200,000 and an IRA with $200,000 in assets in the same bank, only $250,000 of that $400,000 total 

is covered by the FDIC. There are some complexities – and opportunities – within the FDIC rules, so be sure you un-

derstand them completely. 
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6. Revisit your portfolio’s asset allocation  

The ups and downs of the markets will affect your asset allocation over time. Appreciation in one asset class or under-

performance in another can leave your portfolio with an asset allocation and risk profile that differs from what you orig-

inally intended. It’s important to revisit both your current and ideal asset allocation at least annually and rebalance as 

needed (Tip: Instead of selling appreciated securities, consider rebalancing with new contributions to help avoid capi-

tal gains taxes). This also gives you an opportunity to determine if you are comfortable with the current level of risk in 

your portfolio. Risk tolerance isn’t static – it changes based on your net worth, age, income needs, financial goals and 

various other considerations. The most recent recession has made many investors more risk-averse. That’s certainly 

understandable, but it may be that you need to – very carefully – take on slightly more risk to keep pace with your 

goals. You want to make informed decisions here. Review your holdings and your overall asset allocation with your 

financial advisor and make whatever adjustments are indicated. 

There is no assurance that any investment strategy will be successful. Asset allocation does not guarantee a profit nor protect against loss. The 

process of rebalancing may result in tax consequences. 

7. Evaluate your sources of retirement income  

Most retirees have several sources of income such as Social Security, pension(s), retirement portfolios, rental proper-

ties, notes receivable, inheritances, etc. Every individual picture is different. Think about how secure each source is. 

Can you really count on that inheritance, are there likely to be vacancies in your properties that would interrupt the 

cash flow, are the notes receivable backed up by collateral? The point is to know which income sources are reliable 

and which are less certain, and how much of your total income each category represents. If too much of your retire-

ment income is from sources you consider less than solid, it may be time to reposition your assets. 

8. Review your Social Security statement  

If you’re not yet retired, you need to go online and establish an account with the Social Security Administration – the 

SSA isn’t going to be sending individual statements of accrued benefits in the mail anymore. Review your statement, 

and be sure all your earnings over the years have been recorded. Use the SSA’s online calculator to compute your 

benefits at various retirement ages (it’s generally best to wait as long as possible to begin collecting). Revise your 

spousal plan if indicated – this won’t apply to everyone. 

9. Review the tax efficiency of your charitable giving  

Think strategically about your contributions – donate low-basis stocks rather than cash, for example. Consider estab-

lishing a Donor-Advised Fund, which enables you to take an upfront deduction next year for contributions made over 
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the next several years – and provides other benefits. Give, but do so with an eye toward reducing your tax liability. 

10. Check to see if your retirement plan is on track  

Many investors have delayed their retirement plans for various reasons. The important thing is to respond and deter-

mine – promptly and realistically – what changes might be needed given your current lifestyle and market environ-

ment. In evaluating the current state of your plan, don’t fixate solely on a number – “We’ll be fine when our retirement 

portfolio is worth $X” – that just isn’t the way retirement works anymore, if it ever did. You need to drill down into what 

types of assets you have, what your cash flow situation is and is going to be, what your contingency plans are, what 

rate of return you’re assuming, what inflation rate you’re assuming, how long you’re planning for, and all the other im-

portant details that go into achieving a successful retirement. The truth is that retirement has a lot of moving parts that 

must be monitored and managed on an ongoing basis. 

11. Make the indicated changes  

By now you should have a good idea of where you stand overall, what your cash flow situation is (including whether 

you’re saving enough), what your retirement income picture looks like, and where the shortfalls or other challenges 

are. Do you need to adjust your contributions to your IRA or other retirement plans? Do you need to adjust your tax 

withholding? If you’re due for a raise, how about channeling the extra money into a retirement account? Are you taking 

full advantage of your employer’s retirement plan options, particularly any contribution match program? Regardless of 

whether you’re years away from retirement or fairly close, the effects of compounding can be very significant – if you 

take advantage of them. Go after any problems areas – or opportunities – systematically and promptly. 

12. Set up a regular review schedule with your advisor  

Your advisor can help you with specialized tools, with impartiality, and with the experience earned by dealing with 

many market cycles and many different client situations. It’s vital that you communicate fully with your advisor, telling 

him or her not only what’s happening in your life today but what’s likely to happen or might happen in the future. Are 

you going to move, change jobs, send kids to college, face the possibility of significant medical expenses? Advisors 

can’t help you manage what they don’t know, so err on the side of over-communicating. Establish a regular schedule 

to get together and review your portfolio, your financial and retirement plans, and what’s happening in your life. 

Since we all know that many New Year’s resolutions don’t survive that long, add one more to make this a baker’s doz-

en. Resolve to really follow through on these – and give yourself permission to spend a day lazing around watching 

movies and eating ice cream when you’re done! Just one day, though.  

https://www.raymondjames.com/pointofview/12-resolutions-for-2019 
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*In our efforts to conserve paper and resources, all future 

newsletters will be available digitally on our website: 

www.aurowm.com 

New Years Fun Facts 

 45% of Americans make New Year’s resolutions, however about 25% of 

them are given up by the second week. 

 Many people ring in the New Year’s by popping open a bottle of champagne 

 About 1 million people gather in New York’s Times Square to watch the ball 

drop. 

 The first ball dropped in 1907 after a fireworks ban and weighed 700 lbs. To-

day’s ball weighs 11,875 lbs. 

 It is considered to be good luck for a prosperous new year to be surrounded 

by friends and families on New Year’s Eve, so avoid enemies for bad luck. 
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Winter Soup 
Ingredients: 

1 Tbsp Butter 

2 Onions, chopped 

1 Bouquet Garni* 

1 Celery Stalk. Diced 

3 Carrots, Sliced 

3 Potatoes, Peeled & Diced 

Salt & Pepper 

5 Cups Low-Fat Chicken Broth 

1 (14oz) can Black-Eyed Peas, Drained 

1 Cup Elbow Macaroni 

Directions: 

Prepare a Bouquet Garni*, set aside. Heat butter, add onions and celery; cover and cook 4 minutes.  

Add carrots and season with salt and pepper; Cook 5 minutes uncovered.  

Add potatoes and chicken stock, drop in bouquet garni. Bring to a boil and cook 12 minutes at medium low. 

Add remaining ingredients and return to a boil.  

Cook 12 minutes at medium low, remove bouquet garni. Allow to cool and enjoy. 

 

*Bouquet Garni– The bouquet garni is a bundle of herbs usually tied together with a string and mainly used 

to prepare soup, stock, casseroles and various stews. The bouquet is cooked with the other ingredients, but 

is removed prior to consumption. Liquid remaining in the bouquet garni can be wrung out into the dish. 

https://www.geniuskitchen.com/recipe/winter-soup-275129?photo=115654 

Links are being provided for information purposes only. Raymond James is not affiliated with and does not endorse, authorize or 

sponsor any of the listed websites or their respective sponsors. Raymond James is not responsible for the content of any web-

site or the collection or use of information regarding any website’s users and/or members. 

 

Some portions of this material were created by Raymond James for use by its advisors. 



 

 

Winter 2019 

Newsletter 

International Headquarters: The Raymond James Financial Center | 880 Carillon Parkway | St. Petersburg, Florida 

33716 | 800-248-8863 

 

Securities offered through Raymond James Financial Services, Inc., member FINRA/SIPC 

Investment advisory services offered through Raymond James Financial Services Advisors Inc. Auro Wealth Manage-

ment is not a registered broker dealer and is independent of Raymond James Financial Services, Inc. 

3633 Inland Empire Blvd, Suite 777 

Ontario, CA 91764 

Phone: 909.931.7500 // Fax: 909.931.7538 

OUR MISSION 
Our business is people and their financial well-being. Therefore, in the pursuit of our goals,we will conduct ourselves in 
accordance with the following precepts: Our clients always come first.We must provide the highest level of service with 
integrity. • Assisting our clients in the attainment of their financial objectives is our most worthy enterprise. • We must 
communicate with our clients clearly and frequently. • Our investments and services must be of high quality. • Team-
work – cooperating with and providing assistance and support to our fellow associates – is fundamental to sustaining a 
quality work environment that nurtures opportunities for unparalleled service, personal growth and job satisfaction. • 
Continuing education is necessary to maintain the timeliness of investment knowledge, tax law information and finan-
cial planning techniques. • Innovation is requisite to our survival in a changing world. • To emulate other members of 
our industry requires us to continue to work hard; to excel beyond our peers requires us to provide an even higher cali-
ber of service to our clients. • We must give something back to the communities in which we live and work. 

 OUR SERVICE 1ST 

PLEDGE 
 

 WE, THE ASSOCIATES OF RAYMOND JAMES, COMMIT OUR ENERGIES, 

INTELLECT AND KNOWLEDGE TO ATTAINING THE FINANCIAL OBJECTIVES 

OF OUR CLIENTS BY PROVIDING THE HIGHEST POSSIBLE LEVEL OF SER-

VICE AND DELIVERING SUPERIOR INVESTMENT ALTERNATIVES.  

We believe that putting the financial well-being of our clients first 

ultimately serves the best interests of our shareholders, our commu-

nities and ourselves. Remaining responsive to the needs of our clients 

in a financial environment characterized by constant change is our 

continuing challenge.  

LIFE WELL PLANNED. 
 

INTERNATIONAL HEADQUARTERS: 
THE RAYMOND JAMES FINANCIAL CENTER 

880 CARILLON PARKWAY // ST. PETERSBURG, FL 33716 
800.248.8863 // RAYMONDJAMES.COM 

 

 


